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Top 3 Real Estate Myths Debunked:   www.Realtor.com 

Myth #1:  Sellers should still price their home higher than market value to allow for negotiating room.Truth:  Pricing too high 

in a buyersô market is a big mistake.  If your home is overpriced in this current market ,then agents showing your home will use your 

property to sell one of the other properties currently listed and in competition with your home.   

Three important things to keep in mind when pricing your home:  

1. Is your home updated? 

2.  Does it need cosmetic touch ups like fresh paint and new carpeting?  

3.  Is your home in a location that will attract buyers or does it back up to a major highway?  

These are all items that the buyersô lender will use when doing an appraisal on the property.  The bottom line is this:  you can price 

your home at any value you feel is appropriate, however, it still needs to appraise for the selling price in the contract in order for the 

bank to approve the loan!  

A well-trained real estate agent who looks out for your best interests will consult with you on your homeôs fair market value and guide 

you accordingly.  Remember, agents do not set the price of a home, sellers do.  Agents are here to give you current market information 

in order for you to make an informed decision to price the home in line with what is currently selling.  The worst thing to do is price it 

higher than what is sellingðall you end up doing is chasing the market from a losing position. 

Myth #2:  The carpet needs replacing.  Why canôt I offer a credit at closing for new carpet? 

Truth:  Todayôs buyers are looking for houses online and first impressions are critical!   More than 87 percent of todayôs buyers are 

searching for homes online.  They are quite Internet savvy and know what they are looking for.  If your home looks great in the pic-

tures, then chances are good that they will linger on your homeôs listing a bit longer.  When they see worn carpeting (and yes, it does 

show up in the pictures) or outdated appliances they immediately proceed to the next home for sale. They donôt read anything beyond 

that.  

Before your homeôs initial debut online, it is important that it show well to draw the potential buyers inðnot turn them away!  What 

seems like a savings for the seller in the beginning of your homeôs market time might end up costing much more in the long run.  Re-

member, buyers are comparing your home to other homes that are currently on the market.  Your home should be inviting so that eve-

ryone who looks at it can see themselves living there.  

Myth #3:  Updates are not necessary.  Letôs just list the house and see what happens. 

Truth:  Buyers probably wonôt make it to your doorstep if your home doesnôt appeal to them online.  Again we need to be mindful of 

first impressions.  In todayôs market, your homeôs online presence is vital to drawing in buyers.  If the pictures of your home look 

great but the cabinets are circa 1970 and your appliances are old, then chances are good that they will be on to the next listing without 

batting an eye!  You donôt always have to replace the cabinets.  Sometimes a coat of paint and some new hardware will add life to 

your home and freshen up its appearance.  This is where a good agentôs expertise comes in handy. 

Beware of agents who will not share constructive criticism with you.  They are probably not all that interested in getting your home 

sold as they are in getting the listing.  Your agent is the professional here and his/her real estate advice should be aimed at getting your 

home sold as quickly as possible and in the shortest amount of timeéò Realtor.com-Linda Kempôs Blog 



Year End Market Conditions Summary for 2010  

Central Park and Central Park II  

Status  Address   Bedrooms/Baths List Price          Sale Price   Date Sold Days on Market 
Currently for Sale:  

ACT 850 S TAMIAMI TRL #328 1 1    119,900         187 
ACT 850 S TAMIAMI TRL #431 2 2.5  188,000         CALL ME FOR DETAILS 

ACT 825 S OSPREY AVE # 402 2 2  214,900         0 

ACT 825 S OSPREY AVE # 407 2 2    219,900         177 
ACT 835 S OSPREY AVE # 203 2 2  224,900         34 
Currently Pending:  

PNC 850 S TAMIAMI TRL # 102 1 1    60,000         152 

PNC 850 S TAMIAMI TRL # 301 2 2    139,900         230 
PNC 825 S OSPREY AVE # 403 2 2    200,000         155 
Sold in 2010:  

SLD 850 S TAMIAMI TRL # 307 1 1    49,900  60,000   08/27/2010  1 
SLD 850 S TAMIAMI TRL # 503 1 1    75,000  68,000   01/07/2010  106 

SLD 850 S TAMIAMI TRL # 725 2 3    109,850  110,250   01/22/2010  5 
SLD 850 S TAMIAMI TRL # 532 1 1    120,000  120,000   05/20/2010  206 

SLD 850 S TAMIAMI TRL # 122 2 2.5  125,000  120,000   11/30/2010  93 

SLD 850 So TAMIAMI TRL#136 1 1    129,900  120,500   01/15/2010  31 
SLD 850 S TAMIAMI TRL # 730 2 2.5  179,900  155,000   10/08/2010  6 

SLD 850 S TAMIAMI TRL # 629 2 2.5  179,900  179,900   12/17/2010  5 
SLD 835 So Osprey Ave # 208 2 2    214,900  206,000   06/01/2010  91 

SLD 835 S OSPREY AVE # 202 2 2    249,000  236,000   08/13/2010  43 

SLD 835 S OSPREY AVE # 312 2 2    299,000  270,000   03/01/2010  15 
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All information included is obtained from the local board of realtors multiple listing service.  This is for informational purposes only and 

it should  not to be construed as a solicitation, if your property is currently listed with another real estate company.  I cooperate fully 

with my fellow realtors. 

Whether buying or selling in the Sarasota area, I am your resident expert and hope you will keep me  

in mind for your next real estate transaction! 

Hello Central Park and Central Park II Neighbors: 

Happy New Year! 

I am happy to provide to you the first quarter addition of the 

second year of my quarterly Newsletter!   

I want to thank all of you for your phone calls, emails and ,of 

course, youôre real estate business in 2010!  I personally partici-

pated the last five real estate transactions and still have another 

due to close in January! It was a productive year and I hope it 

will continue in 2011! 

My Quarterly newsletter is designed to keep you, the property 

owner, informed about our condo complexesô real estate activity 

along with tidbits of information regarding the local real estate 

market.   

I hope you will find this informative and will consider me for 

your next real estate transaction. I welcome any comments or 

suggestions you may have.  Thank you for reading! 

Pam 

Links for Real Estate News & Events:  
 

CPII web site: 

www.centralpark2condos.com  
On Facebook look for: 

Central Park II Condos, Sarasota, FL  

Search for property, on the Sarasota MLS: 

www.facebook.com/iwanttogotoflorida  

Sarasota Real Estate News: 

www.iwanttogotoflorida.com  

FEATURED LISTING:  

2BR/2.5BA FIJI Style Townhouse Unit  

overlooking the Hudson Bayou!  

BEST LOCATION IN THE COMPLEX! 
1,224/1,354 sq ft -$316 mo condo fees - $2,280 taxes  

Offered at $188,000 

Call ME for details and color brochure! 

Chabbyôs Corner:  
Please donôt throw away those old towels or blankets!  Most ani-

mal shelters would be thrilled to take them off your hands...Call us 

and we would be happy to pick them up and deliver them to the 

Sarasota Humane Society or similar organization! 

December 27, 2010 


